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LAST FISCAL YEAR
ACTUAL

CURRENT FISCAL YEAR
ACTUAL + FORECAST

NEXT YEAR’S 
ESTIMATED BUDGET

INCOME 2014 2015 2016

     Donated Income 1,823,191 1,206,000 1,500,000

     All Other Income 10,657,725 11,855,000 13,751,800

     Total Income 12,480,916 13,061,000 15,251,800

EXPENSE
     Program Services 11,536,292 12,002,000 14,082,000

     General & Administrative 601,971 620,000 676,000

     Fundraising 28,569 30,000 50,000

TOTAL EXPENSE 12,166,832 12,652,000 14,808,000
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OPPORTUNITY/TASK/VOLUNTEER ROLE TARGET DATE
1 Talent acquisition strategy and support – Mission fields are open and residents are going to perish for want 

of missional CARES Teams to live and serve as salt and light in apartment communities.  How can we build a 
robust recruiting pipeline and take advantage of every opportunity?

ASAP...now!

2 Connect us to the apartment industry and church leaders. We need insights about, and access to players in 
the “multifamily” real estate world - owners, management companies, on-sight property managers. We have a 
value proposition that can sell itself if we get the right warm up from people like you.

Start now, 
then ongoing.

3 Connect us to church leaders. Pastors and outreach leaders listen when business persons make introductions. 
There is usually a felt need to expand local outreach and CARES is a perfect platform for doing that.

Start now, 
then ongoing.
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LAST FISCAL YEAR
ACTUAL

CURRENT FISCAL YEAR
BUDGET

ESTIMATED BUDGET
2016

INCOME
     Donated Income 1,052,381 307,414 921,685

     All Other Income 8,122,478 2,366,502 8,750,000

     Total Income 9,174,859 2,673,916 9,671,685

EXPENSE
     Program Services 8,766,300 2,160,041 9,381,534

     General & Administrative 164,463 34,214 174,090

     Fundraising 136,250 32,592 116,061

TOTAL EXPENSE 9,067,013 2,226,847 9,671,685
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OPPORTUNITY/TASK/VOLUNTEER ROLE TARGET DATE
1 Help with a marketing and development plan (Need help getting our story out) 2015

2 Help with procuring additional supplies for distribution 2015

3 Become a God’s Pit Crew Volunteer 2015
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GIVE MORE BY GIVING MORE WISELY
Multiply your impact with the power of asset-based giving

Many people think that in order to give more to charity, you have  
to cut into your personal lifestyle expenses. And while sacrificial  
giving is a wonderful, God-honoring act of faith, there’s another way 
to multiply your impact: asset-based giving from National Christian 
Foundation (NCF). By donating non-cash assets such as stocks, real 
estate, or business interests before the sale, you can reduce taxes 
and send more to the Kingdom than you ever dreamed possible.

THE TYPICAL GIVER

Before

$30,000

$200,000

$432,620

$337,380

Giving

Lifestyle

Taxes

Net cash flow for giving,  
saving, or investing

After*

$330,000

$200,000

$298,820

$471,180

THE RESULTS OF GIVING FROM NET WORTH

This table shows the impact of giving a 3% non-voting 
interest in a $10M family business (S-corp), with  
$1 million of K-1 income.  

* The “After” column sums $1.3M because the $300,000 charitable gift 
came from the company value, not out of earnings. It represents just  
the first year, but the gift could be repeated annually for more giving. 

* The example above assumes a 5% state tax rate.

TAXES

THE BENEFITS OF GIVING MORE WISELY

20%
non-cash

80%
cash

90%
non-cash

10%
cash

Assets givenAssets owned

IRS statistics show that most people give from cash, 
even though their wealth is held in non-cash assets*.

•	 Less to taxes – By donating non-cash assets first – rather than selling them first, paying taxes, and giving the 
net proceeds – you typically receive a tax deduction for the full fair-market value of your gift, as well as avoid 
capital gains taxes.

•	 More to ministry – The capital gains taxes you save from giving the asset directly to charity means more 
goes to support the work of God’s Kingdom.

•	 Personal savings – Because you receive the full tax deduction for the fair-market value of the asset, you’ll 
see great savings on your personal income tax returns. This means more money stays in your pocket for your  
lifestyle expenses or additional giving.

LIFESTYLE/
SAVINGS

GIVING

* IRS averages data from 2000-2010

Piedmont

PHONE 704.716.2900    WEB piedmont.nationalchristian.com/assets
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USING YOUR REAL ESTATE TO FUND MINISTRY
Helping real estate owners multiply Kingdom investing by giving non-cash assets

• Turn illiquid assets into more Kingdom giving 
(immediately after the sale)

• Preserve the full fair market value of the gifted 
asset for Kingdom investing

• Avoid or reduce capital gains taxes, moving more 
dollars to ministry

• Maximize your sale by leveraging the deductions 
reserved for non-cash assets (up to 30% of AGI)

• Reduce current-year income taxes providing 
increased cash flow

• Work with one organization (NCF) but recommend 
grants to multiple ministries now or over time

THE BENEFITS OF GIVING REAL ESTATE

A FIVE-STEP PROCESS FOR MORE GIVING

Sell then Give

$225,000

$345,650

$120,650

$775,000

Capital Gains Tax

Income Taxes Saved

Net Tax Benefit

Giving

Give then Sell

$0

$446,000

$446,000

$1,000,000

THE RESULTS OF GIVING BEFORE THE SALE

This table shows the impact of giving a $1,000,000 
piece of land with a $100,000 cost basis and no debt.

1  Exploration 2  Custom Illustration 3  Due Diligence 4  Closing 5  More Giving!

As a result of giving assets vs giving cash, $225,000 MORE 
would go to your favorite ministries while increasing net cash 
flow by $100,350 for more giving or other options!

Recommend more 
grants from proceeds to 

your favorite charities

1.  

2. 

3. 

GIVING
FUND

(NCF)

Property or interests 
gifted prior to sale 
(give all or some)

You receive an income 
tax deduction

BUYER

Gifted portion sold tax free 
Sale proceeds to NCF

Many real estate investors have a heart to give charitably but feel hindered by their limited cash 
flow, illiquid assets, and growing taxation of their investments. National Christian Foundation (NCF) 
has a solution which allows you to give interests in appreciated real estate (raw land, residential, 
and/or commercial real estate) to NCF prior to sale. This strategy avoids capital gains taxes on the 
gifted portion, and you will likely receive an income tax deduction for the fair market value of the 
gift, freeing up additional cash flow for more giving.

Piedmont
704.716.2900

Get started today. Visit nationalchristian.com/piedmont or call 704.716.2900.



BARNABASGROUP.ORG

16 THE BARNABAS GROUP 2Q | 2015



CONNECTING LEADERS | CHANGING LIVES

 2015 | 2Q THE BARNABAS GROUP 17

LAST FISCAL YEAR
ACTUAL

CURRENT FISCAL YEAR
ACTUAL + FORECAST

INCOME 2014 2015

     Donated Income 815,214 775,000

     All Other Income 68,094 165,000

     Total Income 883,308 940,000

EXPENSE
     Program Services 695,000 645,000

     General & Administrative 100,000 115,000

     Fundraising 20,000 15,000

TOTAL EXPENSE 815,000 775,000



EX
POSE       

        ENGAGE  •  EQUIP  •  EMPOWER  •
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OPPORTUNITY/TASK/VOLUNTEER ROLE TARGET DATE

1 Assist with our transportation needs.  We are in need of vehicles (specifically 15-passenger vans) to be used to 
transport people from the nearby apartment complexes to The 658 Center for ministry projects.  Volunteers can 
also be used to provide this transportation.

Dec 31st, 2015

2 Increase development of our medical clinics.  We need introductions to doctors and professional healthcare 
organizations to increase our capacity to become a free daily medical clinic.

Dec 31st, 2015

3 Engage American families in a partnership with families from the community through our The Family Project.  Our 
goal is to partner 25 families together; we are less than halfway to our goal.  The Family Project is an opportunity 
to intentionally invest in our neighbors with the compassion of the Gospel.

ASAP
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Membership Form 
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The Barnabas Group 

Membership Form  

 OR REGISTER ONLINE: https://barnabasgroup.webconnex.com/charlotte-membership 




